





When you read this mission it paints a picture of a successful and fulfilled sales rep.
This is a statement developed by someone who has a vision of the kind of person
they want to be. Each of the seven habits work in conjunction with the others. This
mission statement takes the proactive stance described in habit one. It doesn’t say
‘all of my customer’s will say yes” This mission statement describes the activities of
a person who takes personal responsibility for their actions and their own success.

Putting Your Mission Statement to Work
The deep thinking that goes into writing a mission statement is a useful exercise

because it forces you to consider your career goals and the actions you must take
to achieve them. Like any other tool, the mission statement is of no use if you pack
it away and don’t put it to use. To get the maximum benefit from your personal
mission statement you must consult it on a regular basis. Reading your mission
statement weekly, or even better daily, will keep your goals front and center helping
to make the actions described in your statement habitual. The mission statement

is the yardstick you can use to evaluate all of your actions. Before deciding to do
something you can ask yourself “Is this in alignment with my mission?”’ or “Is

this the best thing I can do right now to advance toward my goals?”” You can set
short range goals that will advance you toward your larger mission, “My mission
statement commits me to enhancing my selling skills so I will set a goal of reading
two business books per month.”

Conclusion

By deciding what you want to accomplish with your life and using that information
to create a mission statement you tie your day to day activities to your long term
goals. By setting your own goals you are able to take charge of your destiny. If you
don’t set your own course you allow others to do it for you. Beginning with the end
in mind is the key to being a more effective person and a more satisfied person.

Next Month Habit #3 “Put First Things First”



